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[ Tester Market Outlook | 7 R X HIFREL |

English HAGE
Ql Following the strong progress in SoC tester sales, could you provide more detail | SOC T RAZ T EARECEF L TWD I L2 BT R, mHI 2 T2 &0
on the assumptions, including market share, behind your latest tester market | 2B DT A ZHIHRE L DRHRICOWT, LY FEMICERAL TIEL L,
outlook? Has there been any change in market conditions or customer demand | £7c. GPU BX U H XX L ASIC ICBEL T, WRITORBLICE/H/Y 12
from GPU and custom ASICs that are not yet reflected in your forecast? EINTOWHELWTSREOENCERREZDE(LIETH 5D,
Al We continue to project decent year-on-year growth in the tester market from | CY2025 75 CY2026 (2H 13 T, 7 R X513 B TRAL KR L

CY2025 to CY2026, and we continue to progress with market share gains. There
are also external factors, such as foundry and advanced packaging capacity, but
those factors are already embedded in our TAM estimates. Compared with

January, visibility has improved as we see firming in forecasts.
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[ Demand Driver | EE K7 A /N ]

English HAGE
Q2 Given SoC testers can be used across device generations, how should we think | SOC 7 R X ETNA ZDMREBA THEBTE 2Lz BFEzA2L. 5
about new system demand versus replacement or upgrade demand going | EOBEICOWNT, MM AT LRRL, BEWAFTEXEFT v 77 L
forward? —FREEZLEDLSITEZNIE L 0D,
A2 We expect the new system demand to continue as we are still in this growth | S{LIE BRBEMHRWVWTWS D, FIR AT LFRIII B LHS

phase, and we expect that this will continue at least next two to three years.
Beyond that, we believe that as these devices get more complex, they will
require upgrades. At that point, there may be an upgrade cycle for the systems.
Having said this, we still expect the overall use of Al and the tokens to continue
to grow for several years. There are always new catalysts for the industry and
new segments that emerge. Therefore, we are not concerned about demand

plateauing.

We would also like to point out another element, which is semiconductor unit
volume growth. As wafer starts, advanced packaging capacity, new memory
factories are brought online, unit volume will continue to grow. Moreover,
there's another component, which is test content growth which will likely
continue. In light of these two factors, there will always be a need for additional
capacity. Then, within that capacity, there will be upgrade opportunities for
power supplies, etc. But overall, the trajectory of the unit volume multiplied by

test content is likely to drive new capacity to be put in place for test.
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[ Agentic Al-related TestDemand | T—Y > 74 v 7 AIBET X FEE |

English HAGE
Q3 What is your view on CPU testing opportunities given the recent rise of agentic FESDT—> 74 v 7 AlOBBEEZITTCPUDKRENMRLEITS
Al which is likely to boost CPU growth? NBZAEUEDIHDZEHZBEA.CPUTAZOEFEICOVWTESIRTW
Bh%
A3 As the industry moves toward heavy inferencing, there is more CPU usage, ERDERBPOANBITTEICON, SBWOHIEEE T —7 00— FPq]

driven by heavy math workloads and pre- and post- processing. These workloads
bring cost and power considerations and are increasingly being pushed through
data centers. In parallel, more agentic tools are emerging, which rely on
software running on CPUs. As a result, CPUs, LPUs, and GPUs are all part of a

broad migration underway today.

We are well positioned to serve this part of the market, as we have long-time
customers where we've been in place for decades. We have been very
intentional for some of the fabless accounts that are of note, where we believe
Advantest has a large ecosystem of partners that work on the fabless side, with
the V93000 being a de facto standard in the foundry and OSAT space. We
continue to work hard with those partners to maximize the value of our systems

in the OSAT space.

Given the huge complexity of these devices, collaborating with our partners to
develop the full test solutions is critical. Some market research calls for orders
of higher compute for inferencing versus training. Therefore, we have factored

that into our 2026 forecast, but we see that going throughout 2027 and beyond.
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[ Silicon Photonics | YU 3> 7+ =7 X ]

English

A

Q4

You mentioned receiving a large ATE (Automated Test Equipment) order in the
high-volume production for silicon photonics. Please comment on your TAM
projection for this domain as well as market share outlook. How do you plan to

catch up with a competitor, given the strength of your competitor?
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First, we do not view this as a catch-up situation—we believe we are already
leading in this domain. That said, the market size is still difficult to define, as
silicon photonics is a very new domain with many uncertainties around test
insertions, test times, and yields. This year is effectively the first year of some

volume production.

In terms of trajectory, we see that next year should more than double and then
after that, double again at least. While we are very bullish on the opportunity, it

is still too early to determine TAM.

Finally, our leadership position reflects our deliberate approach to partnership
selection. Silicon photonics test cell solutions are highly sophisticated, and

working with the right partners has been a key strength of our offering.
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[ Production Capacity | ZEZERES] |

English

A

Q5

On your SoC tester capacity outlook, you previously guided to about 5,000
systems by the end of the fiscal year ending March 2027, but have since
discussed accelerating expansion toward 10,000 systems. When do you expect
to reach the 10,000-system level? Given that your CY2026 SoC tester TAM
guidance is largely unchanged, what’s driving the decision to expand capacity

more aggressively?
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We had announced that we would have at least 5,000 systems per year by the
end of this fiscal year, and we are tracking above that plan. We also had said that
several years later, we would be at 7,500 systems per year, and we have been
aggressive in pulling that in. Therefore, we are now moving to a third step, which
will be 10,000 systems per year which we are targeting to be ready by the end
of CY2028, but more likely into CY2029.

We need to plan this capacity more than one year out. As we are bullish upon
the market continuing its high growth rate, in order to put the right supply chain
and production capacity in place, we have to make those kinds of decisions a
couple of years in advance. This is what is driving these continuous step

functions upward.
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[ Competitive Dynamics

FHEWRR ]

English HAGE
Q6 How do you view the competitive environment and customer sourcing | GPU fi5% 0\, BFRES L CBEFOFESRE B2 LT 27/
strategies, i.e., dual sourcing, particularly in the GPU market? —Zft) ZEDLSITRTWS D,
A6 We are comfortable in our position at GPU customers and other accelerator | GPU B8 LUV Z DD T7 /727 L —XBERICEITH2HHEDRI T a vk

customers and continue to focus on product performance, economics, and
technical capability. While customers may consider dual-vendor strategies as
markets scale and as customers are concerned about the assurance of supply,
we are staying ahead of that. In addition, platform selection is driven by
technology capabilities, for which we also have a strategy to stay ahead.
Furthermore, we would like to point out that the dual vendor strategy can also

benefit us in certain areas.
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[ Profit Margin | FIJZ2EK ]

English

HAGE

Q7

What are reasons for a strong margin delivery in FY2025 Q4?7 Is this due to a
better mix given SoC tester growth outpaced memory tester growth? For
FY2026 guidance, the Company is projecting a flat operating margin, despite the
fact that SoC tester business will outgrow memory tester business. Is there

conservatism in this guidance?
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For Q4, we had an ideal condition - a blend of product mix along with the
licensing that really drove very high gross margin. SoC tester mix contributed. In
addition, within our memory tester business, its product mix improved with
higher margin products delivering stronger sales in addition to healthy licensing
revenue. Therefore, Q4 represented an optimal mix for us, which may not be
the case for FY2026. In addition, there will be inflationary pressures. Our testers
use a large amount of memory semiconductors which are challenged by supply

constraints.
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[China | FE ]

English HAGE
Qs Could you comment on demand dynamics and your position in China? FEICBIT2ZEFHRE L HAEDRT v a viio>WTaxXy b7
ElAN

A8 We believe China remains an important region for us. At the same time, the | FEII5| EHE HHICE > TEERMIBFERFHL W B, —H T, #HIEK
environment is complex, shaped by geopolitical components. We have a | FMNERICLAINIEMARIETHH D, Hrid. FEFHHICEVT
leadership position in our technical capabilities that are needed for the China | H. KOONBEZFEMAHICENWTY =X —¢ L TOHMTEBLTWE LR
market as well. We continue to participate where appropriate, while carefully | TW 3, REICHSREZEZICERBOH DD, BUYLHHE TSI ZHEEHE
navigating regulatory and market conditions. FRRICSEL TV,

Note

This document is prepared for those who were unable to attend the financial briefing and is intended only for reference purposes. The original content has been revised and edited by Advantest for ease of
understanding. This document contains “forward-looking statements” that are based on Advantest’s current expectations, estimates and projections. These statements include, among other things, the discussion

of Advantest’s business strategy, outlook and expectations as to market and business developments, production and capacity plans. Generally, these forward-looking statements can be identified by the use of

29 < 29 < ELNT3

forward-looking terminology such as “anticipate,” “believe,” “estimate,” “expect,” “intend,” “project,” “should” and similar expressions. Forward-looking statements are subject to known and unknown risks,
uncertainties and other factors that may cause Advantest’s actual results, levels of activity, performance or achievements to be materially different from those expressed or implied by such forward-looking

statements. Except as required by law, we do not intend to update or revise any forward-looking statements as a result of new information, future events or otherwise.
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